' 8 E0oD CO-OP Direct Producer Paﬂnership App!ication
-EST.1971- Selling Your Goods Directly to Coop

Business Name:
Mailing Address:
Web Site:

Contact Information for Purchase & Payment:

Name Phone Email

What do you want to sell at the Coop? Pick up to 4 items to start

Product Name & Description Retail $ Coop $*

*Pricing Suggestion: 35% or more off your retail pricing.

Our best practice is to sell your products for the same as you charge: we do not want to
undercut your business with lower prices, *and* we need to sell all of your inventory, which is
much harder if we have higher prices. We can cover most of our overhead at this level.

Tell Us About How You Manage Your Business: Answer

Do your products have UPCs (bar codes)?

Do your products have standard sizes?
Do your products have printed labels?
Do they include ingredients?

Are your ingredients organic or natural?
Do your products have any certifications?

Are ingredients for your products all from Oregon?
Are your products all made in Oregon?

Can you supply Coos Head with any marketing info
(pictures, testimonials) about what you want to sell?

What else would you like us to know about your business/products?

Office Use: Vendor Type: oFarm Direct oLocal cRegional | oCertified Organic ©cOrganic cNatural



